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Always choose a real estate agent who has 
both systems! 

A System for Sellers 

A System for Buyers 

You’ll want a Realtor, like me, who has... 

And: 
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Why Choose Keller Williams Realty? 
 

Keller Williams is now the largest real estate franchise in North America with 

over 800 offices and 100,000 agents worldwide. When you list your home 

with Keller Williams, your home is connected to the largest possible network 

of agents. 

 

Last year in the Austin MLS, Keller Williams agents sold more than double 

the amount sold by any other real estate company. 

   

Keller Williams has over 1400 agents in the Austin area and is the number 

one real estate company in Austin and the United States. 

 

If you want your house sold, chances are a Keller Williams agent is going to 

sell it.  Since we currently sell over half the homes sold in Austin, you will 

obviously want to choose a Keller Williams agent like me. 

 

Keller Williams offers both the broker and the sales agents some of the most 

innovative support systems in real estate today.  Sales agents receive top-

notch industry training and a commission structure that promotes teamwork 

among fellow agents.  That means that you get an agent who is surrounded 

by a network of professionals who have a direct interest in getting your 

house sold and in finding you the best place for your next move. 
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Internet Exposure 
 
According to the National Association of Realtors Profile of Home Buyers and 
Sellers, over 90% of home buyers use the internet to help find a home. 
 
 
I will advertise your home on over 30 national channels, including Zillow, 
Homes.com, Trulia, Realtor.com, Hotpads, and more. 
 
These channels power more than 900 real estate search web sites, including every 
real estate company’s sites—Keller Williams, RE/MAX, Coldwell Banker, etc. and 
other sites, such as Homegain.com, Reply.com, and many more. 
 
Additionally, your home will be advertised on several local and regional channels, 
including Austinhomesearch.com, Revestor.com, Lifeandhomes.com, and many 
more. 
 
Additionally, your home will be promoted through ListHub International and to the 
Proxio international agent network. 
 
And, if appropriate, a video tour of your home will be posted and advertised on 
YouTube.com. 
 
Social media, such as twitter and facebook will also be utilized to aggressively 
promote your house until sold. 
 
I also maintain paid membership to additional sites, such as RealtyTrac.com and 
HGTV’s Frontdoor.com to help promote your house as extensively as possible. 
 
Not only will your home be promoted through all these different internet avenues, 
but I follow up systematically with all inquiries in order to best secure a buyer for 
your home. 
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Referrals/Relocation 
 

A significant portion of buyers for your home will come from outside 
the local area.  These are often job transfers, corporate relocations and 
out-of-state investors.  Therefore, you will want a Realtor who actively 
networks with out-of-town agents and markets your listings beyond the 
Austin area. 
 
As a member of an exclusive national network for top-performing 
Realtors, called Club Net, I get information on relocating buyers before 
other agents.  Last year, over 40% of the buyers who worked with me 
or bought my listings came from out of state.  This provides 
more potential buyers for your home, since we at Keller Williams 
always try to show our listings first to these qualified buyers! 
 
Another national network is one of the fastest-growing in North 
America—Keller Williams International.  Keller Williams has offices all 
over the world, with more opening every day.  These offices are filled 
with agents sending relocating buyers to the Austin area. 
 
You’ll want an agent, like me, who attends several national real estate 
conferences and masterminds and network through social media to 
agents from all companies and locations in order to receive buyer 
referrals for the Austin area.  This means more potential buyers for 
your home. 
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One-Stop Shopping 
 

Brings More Buyers! 
 

 You’ll want an agent, like me, who has teamed up with several 
different service providers to make it easier for buyers and sellers to 
take care of all of their real estate needs.  A system of teamwork 
makes it easy for buyers to know whether or not they qualify financially 
for your home.  My mortgage broker can meet with potential buyers 
immediately to pre-approve buyers.  You get the assurance that people 
who can’t afford your home will not be wasting your time “just 
looking.” 
 
 Contract to closing is simple when you use any of my highly 
qualified and experienced title companies to personally coordinate your 
home sale.  I have teamed up with escrow officers in several 
companies around Austin who specialize in properties in your area.  
Below are the top companies who help my clients. 
 

Service Providers 
 

Ashley Hall, Barton Hills Mortgage 
Gracy Title Company (Austin & Lake Travis) 

Independence Title (Austin, Cedar Park & Round Rock) 
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Meet Dianne 
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Dianne Bartlett:  I  grew  up in Rockwall, Texas, near Dallas and moved to Austin in 1981 to 

attend the University of Texas.  I graduated in 1985 with a BA degree, and in 1994, I earned a Master’s 

Degree in Public School Administration.  I worked as a teacher for 8 years and an assistant principal for 

2 years primarily in the Round Rock School District.  I changed careers in 1999 and became an Austin 

Realtor because I’ve always wanted to run my own business.  Like teaching, I still get to help people 

and solve problems, but I’m also free to use my creativity to get the job done right.  I really enjoy what 

I do because it suits my personality and interests.   

I’ve been an Austin Realtor for over 16 years now and have helped hundreds of buyers and sellers in 

the Austin/Central Texas area.  My background as a teacher helps me to educate both buyers and 

sellers so that they can make the best choices during the home selling and purchasing process.  My love 

of learning has helped me absorb a tremendous amount of knowledge about the local market, the sales 

process and the housing inventory.  As far as professional credentials, the one I’m most proud of is the 

Certified Negotiation Expert designation.  Negotiation is so important whether a Realtor is representing 

the buyer or the seller.  I also feel that my broker designation and experience as the owner of a small 

real estate office for several years really helped me grow as a person.  I’m excited to be associated with 

Keller Williams Realty as one of their “mega agent” Austin Realtors.  Keller Williams has determined 

what type of person makes the most successful Austin Realtor, and they really support those of us who 

want to focus on helping buyers and sellers full time. 

I’ve lived in the Lake Travis area since 1985.  I grew up sailing on Texas lakes, and it was through 

sailing that I met and married Matt, a long-time Lake Travis resident.  We’ve always lived in Hudson 

Bend, although we are now residing in our third home there.  For the last 16 years, we’ve lived in two 

different waterfront homes and have also owned several investment properties in the area.  Even 

though I continue to help buyers and sellers in the entire Austin area, I probably know the lake area 

better than any other part of town.  My son graduated from Lake Travis High School, and we’ve 

watched the entire area grow tremendously over the last several years.   

Real Estate Achievements: 
Rookie of the Year 1999 
Executive production level 2002 
Top 5 individual producer 2003 
100% Club 2004 
Accredited Buyer Representative 
Relocation Specialist 
Graduate Realtor Institute 
Licensed as a Broker 2005 
Certified TREC real estate instructor 
Obtained Ecobroker certification to promote “green” homes 2008 
Certified Negotiation Expert 2009 
Top ten agent in volume KWLT 2012 



1404 Bohica Way, Cedar Park 
5102 Doss Road, Austin 
434 Leisure Lane, Cedar Creek 
1331 Roadrunner, Cedar Park 
3301 Catalina, Austin 
39 Fairview, Round Rock 
704 Cedar Park Drive 
605 Andover, Round Rock 
501 Preakness, Georgetown 
4903 Canyon Crest, Austin 
1709 Virginia Avenue, Austin 
3940 Shaker Lane, Round Rock 
7905 Isaac Pryor, Austin 
16824 Village Oak Loop 
4901 Canyon Crest, Austin 
128 Cottonwood 
16806 Village Oak Loop 
16819 Tomcat, Round Rock 
7401 Albert Road, Austin 
15601 Cedar Ledge, Lake Travis 
5515 Shoalwood, Austin 
5705 Lake View, Lake Travis 
4027 Cargill, Round Rock 
703 Minturn, Austin 
8903 Shattuck Cove 
6503 Woodhue, Austin 
921 Peggotty Place 
919 Peggotty Place 
112 E Nakoma, Round Rock 
605 South Ronay, Briarcliff 
2405 Meadow Brk, Round Rock 
465 Thousand Oaks 
1605 Peridot, Pflugerville 
9905 Oliver Drive, Austin 
6313 Zadock Woods, Austin 
119 Frederick, Austin 
5610 Land’s End, Lake Travis 
2706 Mecca Road, Austin 
15808 Awalt, Austin  

405 Hurst Creek, Lakeway 
13226 Dime Box Trail, Austin 
12906 Margit, Austin 
16819 South Ridge, Lake Travis 
12207 Carlsbad, Austin 
8022 Raintree Place, Austin 
4409 Eck Cove, Lake Travis 
2313 Loquat Lane, Round Rock 
11121 Slaughter Creek, Austin 
712 Decker Prairie, Austin 
13169 Mill Stone, Austin 
3248 Brass Buttons, Lake Travis 
9221 Ovalla, Austin 
1310 Mimosa Pass, Cedar Park 
112 Meteor, Austin deplex 
1210 Hollow Crk, Austin 4-plex 
12306 Burr Ridge, Austin duplex 
9011 Sawtooth, Austin duplex 
7905 Pitter Pat Lane, Austin 
201 Firestone Circle, Lago Vista 
703 Sly Pass, Austin 
1502 Pearl Cove, Round Rock 
7502 Hardy, Austin 
1704 Deepwood, Round Rock 
11634 Quarter Horse, Austin 
15400 Cree Circle, Lake Travis 
1947 Creole, Austin 
12318 Carlsbad, Austin 
1105 Redbird, Cedar Park 
9500 Woodvale, Austin 
913 Hillside Oaks, Austin 
11320 Savin Hill, Austin 
117 Coleman, Austin 
16105 Dble Eagle, Avery Ranch 
2200 Macaw, Cedar Park 
1807 Brookhaven, Austin 
5100 Timothy Circle, Lake Travis 
14503 Running Deer, Austin 
5509 Lands End, Lake Travis  

15000 Blanchard, Lake Travis 
2872 Southampton, duplex 
9830 Westminster Glen, Austin 
1049 Stacia’s Way, Pflugerville 
6409 Salcon Cliff, Austin 
2600 Park View, Austin 
204 N. Summit Ridge, Lago Vista 
807 25th St, #201, Austin condo 
4307 S. 1st , #201, Austin condo 
1216 Elm Forest, Cedar Park 
1010 Gulfway, Round Rock 
Lot, Sugarloaf, Austin 
5606 Longhorn Lndg, Lake Travis 
12406 Burr Ridge, Austin duplex 
15908 La Hacienda, Lake Travis 
2621 Blake, Austin 
1046 Hidden Hills, Dripping Springs 
3302 Barker Hollow, Austin 
11217 Westcave, Dripping Springs 
140 Acapulco, Lakeway 
3012 Sunland, Austin 
12400 Burr Ridge, Austin duplex 
9610 Nightjar, Austin duplex 
2619 Alcott, Austin duplex 
8815 Dawnridge Circle, 4-plex 
2316 Riddle Road, Austin duplex 
16108 Spring Branch Trail 
13306 Ivywood Cove, Austin 
13113 Greybull Trail, Austin 
16007 La Hacienda, Lake Travis 
7804 High Hollow, Austin 
103 Tantallon Court, Lakeway 
8005 Davis Mountain, Austin 
6505 Corpus Christi, Austin 
6818 Luckenbach, Austin 
5504 Longhorn Lndg, Lake Travis 
13217 Amasia, Austin 

And there are even more!!! 
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Why Choose Dianne Bartlett? 
Because the Best Gauge of Future Success is Past Success! 

 
These are just some of the properties sold with 

100 Percent client satisfaction by Dianne Bartlett:  



References and Testimonials 
 

References: 
 
Bert and Jamie Lundell    Troy and Lisa Petty 
39 Fairview Drive     11634 Quarter Horse Trail 
Round Rock, TX  78641    Austin, TX 78750 
512-248-0738     512-258-5548 
 
Mark & Laura Patterson     Christy Shull 
4013 Sugarloaf     807 Crystal Creek 
Austin, TX  78738     Austin, TX  78746 
512-848-5815     512-263-2608 
 
Mike and Kim Heide           Mario and Tami Nagar 
2900 Kassarine Pass    16105 Double Eagle     
Austin, TX 78704     Austin, TX  78717 
512-447-9711     512-244-4282 
 
William and Teresa Templeton   Donna Bradley and Carol Horntrop 
112 E Nakoma     702 Minturn 
Round Rock, TX  78664    Austin, TX  78745 
512-989-6335     512-282-3354 
 
Testimonials: 
 
“As first time home buyers, we were a bit nervous about buying a home.  With Dianne’s help and guidance we 
found the house we were looking for!”  Marci Ditzell 
 
“We were extraordinarily pleased with Dianne’s helpfulness and consideration in helping us make the move to 
Austin.  The stigma associated with real estate agents has been greatly overturned in our eyes.”  David Ingle 
 
“Dianne was a courteous, proactive, and professional advocate during the sale of our duplex and purchase of a new
-to-us home.  Her understanding for when to provide guidance and when to allow us time to consider our options 
made these real estate transactions very positive experiences.”  Chris and Kathy Noack 
 
“Dianne & her team were a pleasure to work with.  They were very professional and attentive.  We have worked 
with Realtors® in the past and did not have a good experience.  Dianne’s team restored our faith in people, not just 
Realtors®.  If you want someone who knows the market and how to get you closer to owning your dream home, 
give them a call.  It will be worth it.  They made our transition easy.  They get two thumbs up from this family.”  
Mario and Tami Nagar 
 
“Dianne sold two houses for us.  We had immediate offers on both of them and wound up getting thousands more 
than we expected.  In spite of misrepresentations by one of the mortgage brokers, Dianne was able to work 
through the problems and get us to closing.  We were very happy with the way she handled all the details!”  Jay 
Wright 
 
“After experiencing Dianne’s helpfulness long after the sale was finalized, we were spoiled with “the best.”  No one 
but Dianne will ever do!”  Vicki Palmer 

The Bartlett Team 
512-266-2606 

Dianne Bartlett 512-266-2606 



Designations Make the Difference 
 

Most Realtors only meet the MINIMUM requirements for holding a real estate 
license:  a high school diploma plus 210 hours of real estate classes. 

Dianne Bartlett’s Educational Accomplishments include: 
 
Bachelor’s Degree from UT Austin 
Master’s Degree (Phi Kappa Phi Graduate UT Austin) 
Over 360 hours of TREC-approved real estate classes 
Over 600 hours of TREC-approved business courses 

Most importantly, you’ll want a Certified 
Negotiations Expert, like me. 
This coveted designation is awarded to real estate 
practitioners who meet the specified educational and 
practical experience criteria as an expert in real estate 
negotiations. 
 

A Broker who is also an CNE and CRS can make a difference! 
 
When you see the letters “CNE” and “CRS” after an agent’s name, you know you have 
found an experienced agent who knows how to make the home buying process a smooth 
one for both the buyers and the sellers.  Experienced agents help make the process easier 
for you! 

You’ll benefit from my Nationally-Recognized CRS Designation. 
 
Only 3% of agents have earned this designation 
through stringent education & experience. A CRS 
agent has 3 times the success rate of other 
Realtors, getting you better results! 

 You’ll want to hire a Licensed Texas Real Estate Broker, like me.  Less than 20%  
of all real estate agents qualify for a broker’s license.  It takes many years of experience, 
educational hours and testing to obtain this advanced real estate license.  It’s my proof to 
you that you are hiring the best and most experienced person to sell your house. 
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What Really Sells a House 
 
 

1. INTERNET:  40% of buyers first found the house they are now living in on the 
 internet.  The internet has replaced newspapers as the preferred media for 
 searching for homes.  Internet marketing must be the number one focus for exposing 
 your house to qualified buyers in the market.  It is imperative that you choose an 
 agent, like me who actively promotes your home on the internet through multiple 
 search engines, web sites, video and social media channels so that your home will be 
 found by buyers quickly and easily. 
 
2. EXPOSURE TO OTHER AGENTS:  Many buyers will find out that your house is for sale 
 from their OWN real estate agent.  Over 35% of Texas home buyers first learned 
 about the house they bought from their agent.  You need an agent who will work hard 
 to cooperate with all other agents and companies to get your home sold.  I know how 
 to communicate positive information about your house to get other agents to show 
 your house to their qualified buyers. 
 
3. YARD SIGN:  11% of buyers found the home they are living in by first noticing the 
 yard sign.  That’s why I make sure my sign is brightly colored, easily recognizable as 
 a real estate sign (as opposed to a roofing sign) and is placed in a visible location 
 (unless signs are not allowed in your neighborhood, of course).  When buyers call me, 
 I respond immediately with a low pressure approach that motivates buyers to work 
 with us and to buy your house.  Isn’t that what you want? 
 
4.  How else did buyers find their homes?  6% found it through a friend, neighbor or 

 relative, 5% found it from a new home builder and 2% knew the seller. 
 
 

You’ll want an agent, like me, 
who focuses on what is PROVEN to find you a buyer! 

 
1. The latest, cutting edge internet marketing implemented on a massive scale. 
2. Association with Keller Williams, who has the most real estate agents in the Austin 

area. Plus, I foster positive relationships with agents of all companies because I 
know that any one of them may have THE buyer for your house. 

3. An oversized, highly visible yard sign.  I answer my phone AND I return calls 
promptly! 

 
Source:  2011 National Association of Realtors Profile of Home Buyers and Sellers 
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I Turn Lookers Into Buyers! 
 

Other agents expect the MLS, the internet and the yard signs to do ALL the 
work of selling your house.  It takes much more! 

 
PROPER PRICING:  Once buyers know your house is for sale, the first thing they want to know 
is the price.  Price is the number one REASON your house will sell and close.  If it is priced 
correctly, buyers will be excited, they will make faster offers, they will compete with other 
buyers to win your house, they will ask for less repairs, and the entire selling process for you 
will go much more smoothly.  I will provide you with a complete market analysis, educate you 
on how to best price your home for the market and advise you on the best price for your 
particular needs. 
 
PROPER PRESENTATION:  There’s nothing you can do about the location of your house, so 
hopefully, it’s a good one.  But, you can do something about the condition of your house and 
how it appears to buyers.  You can choose to do as little or as much as you desire in order to 
have your house impress buyers, but either way, I am here to tell you exactly what works and 
what does not.  I  w ill work w ithin your budget to help you present your house as 
positively as possible to all potential buyers.  Often, my sellers need not spend any money at 
all and can still completely transform their house into an attractive one for buyers.  I can 
advise you on how to stage a home to sell. 
 
STRONG NEGOTIATIONS:  You will want an agent, like me, who will protect your negotiating 
position with all potential buyers and with other real estate agents.  I know what to say and 
when to say it AND when not to say it!  You need an agent who’s skilled at getting you the 
best price and terms for your house without losing the buyer all together.  Many 
agents dig in their heels or get emotional over negotiations.  This is the fastest way to lose a 
sale.  I know.  I’ve been there and seen it over and over.  I won’t let this happen to you. 
 
CONSTANT FOLLOW-UP:  You just want to know what’s going on.  That’s why you’ll receive a 
regular report, even if nothing is happening.  You’ll know exactly who showed your 
house and when.  I  follow -up with all showings so that I can give you feedback and so that 
I can encourage buyers to make offers.  You’ll receive a report with all web site page-view 
statistics for your listing.  I respond to web site inquiries promptly.  Plus, you’ll want the latest 
on the overall real estate market, the market in your neighborhood and all other factors 
affecting the sale of your home.  You’ll have access to a detailed report on weekly market 
conditions. 
 
NEIGHBORHOOD EXPERT:  It only makes sense to hire an agent who knows this area inside 
and out.  I make it my business to know your neighborhood.  After over 24 years in the Austin 
area, I have almost every street memorized!  I make sure that I know all the best reasons to 
live in YOUR neighborhood so that I can communicate this information to buyers and buyers’ 
agents. 
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I Make Sure Your House Sells 
AND CLOSES! 

 
Other agents will desert you once your home is under contract, but I 

know that’s when the hard work really begins. 
 

OPTION & INSPECTION:  In Texas, buyers can pay sellers an option fee to purchase a 
certain number of days during which they have the unrestricted right to terminate the 
contract with you.  Buyers use this time to complete numerous inspections of your 
house, and many buyers will want to renegotiate the contract based on the findings in 
these inspections.  THIS IS A CRITICAL TIME PERIOD FOR YOU!  You’ll want expert 
advice on how to handle all buyer requests so that we keep the sale with as little 
expense to you as possible. 
 
APPRAISAL:  Your house must appraise for the sales price or more.  If it doesn’t, your 
buyers may not qualify for their loan, and your house may not sell.  You’ll need an 
agent who knows how to communicate with appraisers and can provide them with the 
information they need to support the actual sales price of your house. 
 
TITLE:  During the contract to closing process, you will find that many people do not 
care as much as you do that your house actually sells and closes.  You’ll want an agent 
who cares enough to follow the process all the way through.  I prefer to use title 
company personnel who care as much as we do, but that is not always possible.  
Either way, I will track your closing process daily to make sure that all unexpected title 
issues are resolved and that all documents are ordered promptly to avoid delays.  I 
review your settlement statement before closing to make sure that there are no 
mistakes.  We don’t want any delays, and we don’t want any miscalculations in the 
amount due to you at closing. 
 
APPROVED BUYER:  Your buyer will most likely need to get a loan in order to buy your 
house.  Cash buyers are rare.  We can’t leave the loan process to chance with your 
buyer.  I stay in constant contact with the buyers’ agent and lender to make sure that 
the loan reaches final approval within the timeframe specified in the contract.  I 
encourage buyers to use my lender, and my lender has even saved a few of our sales 
at the last minute when the buyer’s choice of lender has not performed. 
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I Don’t Get Paid Unless I am 
100% Successful for You! 

 
How many people can say that they are 100% successful at their jobs?  

Let’s hope airline pilots and doctors are,  
But I must be… or you don’t owe me a thing. 

 
I will spend many hours working hard to sell your house.  Here is just some of what I will do to get your house 
sold: 
 
 Before you even agree to hire me, I put in numerous hours researching the facts about your house and the 

specific market conditions of your neighborhood in order to determine whether or not I can help you.  I may 
ask you lots of questions so that I will know if I am the right agent for you. 

 Once you agree to hire me, I continue gathering information to help SELL your house, and I spend numerous 
hours determining the best list price for your house and the expected selling price range. 

 I also spend as much time with you as necessary to get your house staged and set up to sell.  My staging 
consultant often will need to go room by room with you to get furniture rearranged and clutter removed.  We 
will address every part of your house, inside and out. 

 I will photograph the home and compose all of the advertising copy that will help attract agents and buyers to 
your home.  Your home and all of its detailed features will be posted on all the major real estate web sites as 
well as the MLS. 

 I will keep track of all the legal paperwork that it takes to sell your home.  I make sure buyers have the 
disclosures that they need so that you are legally protected.  I check all title company documents to eliminate 
problems before they happen. 

 The number of showings and feedback from agents and potential buyers will give us additional information on 
how the market is responding to your specific house.  If appropriate, I will gather all of the feedback on your 
house, report to you and advise you on any changes that need to be made to get your house sold. 

 I maintain good relationships with all Austin area Realtors.  There are over 8000 real estate agents but only a 
few hundred actually do most of the home selling.  I know the brokers and Realtors who do the selling, and 
they know me.  They like to show my homes, and they know that I am fair and cooperative to work with.  This 
crucial factor will eliminate tons of needless stress for you when it comes to the tough negotiations and getting 
you the best price. 

 I will spend a lot of time encouraging offers from agents and negotiating actual offers for you.  I plan to get at 
least one good offer on your home, but the fact is, some homes receive numerous offers during the time they 
are listed.   I go over every offer with you, discuss the pros & cons and try to get top dollar from the buyer 
with the lease amount of concessions.  Then, I help you decide the best strategy to use with all offers. 

 Once a qualified buyer is found for your home, my work really begins.  I will work full time from the time the 
offer is signed to the date of closing to take care of all the details that it takes to get the home actually sold.  
This involves coordinating with the buyers, the buyers’ agent, the title company, the lender, the appraiser, the 
surveyor, the movers, the inspectors, the repair people, the utility companies, etc.  This part of the process is 
usually the longest and sometimes the most stressful for you.  I make sure everything runs smoothly and that 
the deal actually closes so that you can move forward with your plans. 

 After the sale, my work is not done.  I must complete my own paperwork, MLS entries and my follow-up to 
make sure you are completely satisfied with my work. 
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A System for Selling 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 

 
It’s my job to handle all the details of the sale! 

What you get for the commission you pay: 
 
 Representation by the number one real estate company 

 High exposure internet advertising 

 Consulting services for staging and showings 

 World-wide exposure to people moving to Austin 

 Easy access to all real estate related services 

 Pre-approved buyers 

 A dedicated, full time Realtor® who cares 

 A Realtor® with a proven track record of success 

 MLS cooperation with 8000+ Austin area Realtors®  

 Marketing tips for home preparation 

 Exposure to my nation-wide network of potential buyers 

 Honest advice based on extensive market research 

 An experienced negotiator for your best interests 

 A timely sale 

 The best price for your home 

 As little inconvenience to you as possible 

 An above average sales price compared to 
traditional real estate agents! 

 
 ~~ My commission often pays for itself because of the 
 higher price I’m able to negotiate for your home ~~~ 

The Bartlett Team 
512-266-2606 

Dianne Bartlett 512-266-2606 



I can help you find your next 
home or investment  

 
 

Whether you plan to build, to purchase a new home or to buy a resale home, you 
will never regret hiring me as your representative.  Why would you…when you get 
all my services to you for free?  That’s right.  You don’t pay — the seller or builder 
does. 
 
It’s called Buyer Agency, and it’s the best thing to happen to Texas home buyers in 
recent years.  No matter what home you buy, you can almost always enjoy the 
benefits of Buyer Agency at no extra cost.   (In some rare circumstances, the seller 
or builder may refuse to pay my full fee for this service, but you will know in 
advance and can make your own decision on how to proceed.)  Even home owners 
selling without a real estate agent (For Sale By Owner) will normally pay this fee for 
you. 
 
Why would a seller or builder want to pay for your real estate services?  They want 
to get their home or inventory sold, and will gladly pay brokers to help them do this.  
They realize the benefits of a happy buyer and smooth transaction.  They welcome 
all the help they can get to get their homes to sell.  In fact, even custom builders 
will often pay a real estate commission on behalf of buyers.  You get the benefit of 
representation at no cost to you. 
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A System for Buying 
 
 

My 100 Percent Promise to You: 
 
If you choose to hire me to work for you, you get: 
 
 Representation by a solid, reputable company 

 An agent with a proven track record of success 

 Honest advice based on professional experience 

 An agent with extensive and current knowledge of the market 

 Immediate access to neighborhood information 

 Access to all properties on the market or potentially on the market 

 Investment advice and access to all properties priced below market 

 Information on market values of properties 

 Access to all legal forms required for your purchase 

 Easy access to all real estate related services, including personalized 
mortgage and lending services 

 Computerized shopping capabilities plus automatically emailed listings 

 Professional interpretation of all of the information and data 

 A guide to show you selected properties in person 

 A negotiator who will keep your best interests in mind at all times 

 A manager who will make sure your closing goes as smoothly as possible 

 A professional contact who will help you with all your future real estate needs 
 An effective negotiator with a track record for saving buyers 

thousands off the list price. 
 
I promise that you won’t overpay for your next home! 
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I Work By Referral! 

 
Last year, over 90% of my business came 

from a repeat or referred client. 
 

My clients trust me enough to do business with me again and to refer their friends 
and relatives to me.  I take this responsibility very seriously and always give every 
client 100 Percent of my effort!  My goal is turn every buyer or seller I work with 
into a walking, talking billboard for my business.  The only way I can do this is to 
give outstanding service.  Unlike most agents, I don’t disappear after the sale 
either.  I continue to offer real estate services (often at no cost).  I want my clients 
to have easy and continual access to a real estate professional. 
 
I am a member of a national real estate club, Club Net, that shares my philosophy 
about good service.  Through this club, I am able to provide the following Client 
Appreciation Program: 
 
 Consistent, caring and personal follow-up 

 A monthly item of value through email 

 Referral to like-minded agents nation-wide 

 A guarantee that I will continue to be the best agent I can be through a 
mentoring and professional networking system 
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I am looking for a few 
good men and women! 

 
 
 
No, not for the armed services.  I am always looking for other folks who share my 
philosophy about good service and giving 100 Percent effort when it comes to 
helping other people.  If you have a product or service that you offer or know 
someone in business that you would highly recommend, I am interested in 
promoting that business to my clients.  Do you know an outstanding hair stylist, 
painter, accountant, etc.?  I would love to meet that person to see if he or she is 
interested in trading business referrals with me.  I am willing to promote the 
business of others that will do the same for me. 
 
I also welcome your personal referrals to me.  Do you have friends or family 
members who are thinking of buying or selling real estate?  They may be interested 
in the high level of service that I provide.  Just call me with their names and 
numbers, and I will be happy to contact them. 
 
When you become my client, you get 100 Percent of my services.  May I include 
you in my Client Appreciation Program? 
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And it all begins with 
Our relationship... 

Can I put this SYSTEM to 
work for you today? 
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